
By Ian Wyatt, Editor, 
Rising Star Stocks 

You don’t have to look 
far to find the next great 
investment opportunity in the
nutritional supplements market.
We recently discovered an
emerging stock in this sector
that is poised to deliver signifi-
cant gains to investors, poten-
tially turning a $5,000 investment
into $10,000, or even $15,000 in
the next 12 - 18 months. 

According to the U.S.
Government’s Centers for
Disease Control and Prevention
(CDCP), about 7 out of 10 men
… and 6 out of 10 women …
ages 45 to 64 are overweight. 

Worse, our kids are rapidly

following in our footsteps: CDCP
reports that 15.6% of American
children ages 12 to 19 are obese,
up from 6.1% in 1974. 

Between diets, prescription
drugs, hypnosis, and other weight
loss treatments, Americans spend
a staggering $32 billion annually
trying to slim down. 

Now, one tiny health care
company — EYI Industries, Inc.
— has discovered a weight loss
supplement that actually works
… and is marketing it at a 
price that’s affordable to the
average consumer.

The cost? A very reasonable
$55 for a one-month supply.

Weight loss clinics, by 

comparison, can charge $1,000 to
over $2,000 for a round of their
“treatment” … which rarely
works. In fact, 95% of dieters
regain the weight they lose within
one year, and many actually go 
on to gain more pounds. 

In 2003, EYI’s annual sales were
a very respectable $8.5 million.
The stock is modestly priced at
just $0.16 a share — translating
into a market capitalization of
approximately $24 million.

But let’s do the math.

If we say that approximately
half the U.S. population is 
overweight, and there are 
290 million people living in 

(continued on page 3)

One tiny company markets this “Miracle Weight-Loss Supplement”
that has helped overweight people lose an average of

10 Pounds in 3 Months – while they sleep – 
based on a safe, natural “collagen-based” treatment. 

Early investors could stand to make a +200% Return… 
and possibly much more.

Why one highly respected, widely-quoted financial analyst — who has
already led followers to a Single-Trade Gains as High as 1,089% —

feels this company could be the Next HUGE Winner!

We Reveal the Name of This Stock Inside!
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Dear Investor:

For years, top stock picker Ian Wyatt has been
quietly helping subscribers who follow his small
cap and microcap stock recommendations 
handsomely outperform the S&P 500.  

Ian’s strategy of uncovering high growth
stocks ahead of other investors has yielded 
substantial returns for his readers since 
launching his first investment publication, 
Growth Report, in late 2001.  

Time and time again, Ian has successfully

revealed profitable, high growth companies 
to readers, and along the way consistently deliv-
ered gains of 100%, 300%, 500%, and even over
1,000% over a remarkably short period of time.  

For example:

■  Sensing the upcoming growth in DVD’s,
Ian recommended shares of DVD 
software authoring firm Sonic Solutions
(NASDAQ: SNIC) in December 2001.
Early investors who bought the stock at
$4.09 are sitting pretty, with shares 

Double and Triple Your
Growth Stock Profits FAST!

Here’s a safe, easy way to generate an additional 100%
to 200% profits on each of my growth stock winners …

… trades that have already raked in gains of 
119% … 350% … 444% … even 960% and more!

(continued on page 13)

Ian Wyatt’s unique investment strategy focuses on discovering emerging small and micro
capitalization stocks ahead of Wall Street and Main Street.  Ian uses a broad base of
industry contacts and stock screening tools to uncover tomorrow’s growth stocks today.  

Ian currently serves as the Editor and Publisher of both Rising Star Stocks and the
Growth Report investment newsletters, and is based in Washington D.C.  At Growth
Report, Ian has delivered market outperforming returns of 26% in 2001, 40% in 2002, and 52% in 2003.

A long-time entrepreneur and avid investor, Ian founded Business Financial Network and BizFN.com, one
of the first financial web site portals to carry a wide variety of original financial and investment news and
advice from commentators throughout the U.S. and Canada.  Under his leadership, Business Financial
Network grew to 200,000 subscribers.  

As a leading market expert, Ian has written for CBS Marketwatch and Zacks Investment Research.  He has
been quoted or featured in Kiplinger’s Personal Finance Magazine, Forbes.com, The Dick Davis Digest, 
The Dick Davis Income Digest, The Wall Street Transcript, the Money Show Digest, the Wisconsin State
Journal, The Seattle Times, and the New Jersey Star Ledger.  Additionally, Ian is a regular speaker at 
the Money Show investor conferences held throughout the United States, and is a regular guest on the
Money Matters Financial Network radio show.

About the Editor…

Ian Wyatt



this country today, that’s a
potential market of 145 million
American buyers.

And that’s just within our
borders. It doesn’t include 
millions more overweight 
people around the globe.

Based on documented
clinical evidence of its “effica-
cy” (the degree to which it
works), it’s not unreason-
able to believe that EYI’s
clinically tested, collagen-
based, breakthrough
weight loss product —
trade named Calorad® —
could achieve a 5% North
American market share.

But let’s lower our
goals and say Calorad
only captures a modest
1% market share.

That would result in
1.45 million consumers
taking a $55 bottle of
Calorad each month. 

The gross revenue from
those Calorad sales alone
would be $957 million 
annually — representing 
revenue growth of over 7,000%
from current sales levels.

It’s hard to imagine that
such a quantum leap in sales
wouldn’t be accompanied by a
leap in stock price. 

Even if the stock were to
appreciate at a much slower
rate, shares of EYI could turn
your $5,000 into $15,000 — 
or your $10,000 into $30,000 —
in the next 12-18 months!

Make 500+% from
the “Next Viagra”?

When a new pharmaceutical
passes its clinical trials and

wins FDA approval, the shares
of that company can go
through the roof.

The big consumer drugs …
Ritalin, Rogaine, Prozac, Viagra
… all made small fortunes for
the manufacturers and their
shareholders. 

Take Upjohn as an
example. The company’s

most famous product
is Rogaine, which is a
minoxidil solution
for treating male 
pattern baldness — 
a condition that 
50% to 70% of men
experience at some
time in their lives. 

When Rogaine
received FDA
approval, Upjohn’s
stock went from 
$8 to $52 a share
within 3 years — a

550% gain. On a thou-
sand shares, your profit would
have been a handsome $44,000.

And Upjohn is not an 
isolated incident. Savvy
investors who understand the
drug market also made 54%
profits from Viagra … 346%
profits from Botox … and
1,683% profits from Prozac.

And now Calorad — and 
EYI Industries — could be
poised to do in the diet and
weight loss field what Prozac
and Rogaine did in their fields by
delivering significant returns to
the investor. Here’s why: First,
the science behind Calorad —
taking “collagen” internally as a
dietary supplement — is sound.

That’s because Collagen is a
protein that occurs naturally

within the human body. In fact,
it accounts for 25% to 30% of
the protein in your body. 

And what’s more, as we age,
our bodies lose the ability to
make collagen. But collagen 
contains a unique combination of
amino acids — glycine, praline,
hydroxyproline, and arginine. 

All four have a much greater
nitrogen content than most
other amino acids in your
body. They can improve 
metabolism, influence weight
loss, and elevate growth 
hormone secretion. 

How does collagen weight
loss work? While collagen itself
does not burn fat, it places the
body’s metabolism into a 
fat-burning state. 

Collagen also builds lean
muscle, which helps to regulate
and increase the metabolism,
enabling your body to burn 
fat for energy.

Users Reduce 
Waste Size One
Inch Per Month

Today more and more
Americans are bypassing 
pharmaceuticals, with their
dangerous side effects and 
high cost, in favor of safer,
more cost-effective natural
alternatives: vitamins, 
minerals, and herbs.

Over $17 billion in dietary
supplements were sold in the
U.S. last year. Seven out of ten
Americans take vitamins and
supplements. 

As a nutritional supplement,
(over, please)

(continued from page 1)
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*Stock prices for Upjohn are on a split-adjusted basis. The stock split 2/1 in 1986 and again 3/1 in 1987.



a product like Calorad doesn’t
have to go through FDA clinical
trials. EYI could have just
placed it on the market, with
no testing of any kind. 

But they didn’t.

EYI management wanted
proof that Calorad, their 
collagen-based, weight loss
treatment, actually worked in
the real world … and that col-
lagen’s ability to reduce weight
could be supported with more
than anecdotal testimonials.

In a clinical study performed
by Dr. Joel B. Lao, 50 over-
weight patients were given 
one bottle of Calorad monthly. 

After 3 months, Dr. Lao 
tabulated the following results:

■ Average weight loss per
patient — 10 pounds.

■ Average reduction in
waist size — 3 inches.

■ Average loss at the hip
— 4 inches.

■ Average decrease in
body fat — 2.7%.

One reality of Calorad is that
not every patient experiences
immediate weight loss. In fact,
only 50% of Calorad users lose

weight within the first month.
However, the success rate
climbs to nearly 100% when
consumers take the supple-
ment continuously for at least
three consecutive months.

Calorad helps the consumer
“lose weight while you sleep,”
and here’s why: During the first
phase of sleep, the body repairs
itself and heals muscle tissue. 

The nitrogen-based amino
acids in collagen aid the body
in building this lean muscle.
Since having more lean muscle
increases metabolism, fat is
burned by the body during this
first stage of sleep to provide
energy for the muscle repair.

Newly Thin Users
Spread the Word!
Despite the fact that approxi-

mately half a million Americans
have already tried it, Calorad

faces yet another hurdle in its
quest to become a “universal”
weight loss treatment: 
marketing and distribution.

Giant marketers like Weight
Watchers and Jenny Craig can
far outspend a smaller player
like EYI Industries when it
comes to promoting their
weight loss system.

So if you’re David like EYI,
what can you do to battle 
the goliaths?

Well, you can use direct 
marketing — infomercials, ads,
and direct mail — to sell
dietary supplements directly 
to consumers. 

But direct marketing is
extremely risky and costly.
Also, it’s difficult to overcome
consumer skepticism in a mail
order ad.

The most effective tool for
selling nutritional supplements
like Calorad is through “word
of mouth” — one satisfied 
customer telling another, 
“I took this product and I lost
weight! You’ve got to try it!”
More than 6 million bottles 
of Calorad have been sold in
this fashion.
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“ In a clinical
study of 50 patients, the
average patient taking
Calorad lost 10 pounds
in 3 months.”

“After faithfully using Calorad as directed 
for just one year, I lost 240 pounds and 
64 inches off my waste.”         

—Timmie Duncan, Toledo, Ohio

“My initial weight was 310 pounds with a 
46-inch waist and 39% body fat. My waist
now measures 39 inches and my body fat 
is 21%.”                —Gregg Trigg,Oak Bank, Canada

“I’ve lost 90 pounds and have gone from 
a size 4X dress to a size 12.”

—Vickie Schwartzenberger

“On March 18th, it will have been one year on
Calorad, and I have lost a total of 78 pounds
and 12 inches off my waist.”

—Mike Kelly, Lafayette, Louisiana

“Calorad restored the strength in my back
while toning my body down six dress sizes in
just two months.”                     —Nancy Lach, DC

EYI Customers Praise the Calorad Weight-Loss Product 

(continued on page 6)
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The Dead Sea is actually a salt lake that lies in a
desert between Israel and Jordan — located at the
lowest point in Asia and the deepest pit on the
globe, about 1,300 feet below sea level.  

With a 33% concentration of salts and minerals,
the Dead Sea contains 11 times more salt per 
gallon than regular ocean water. This high 
concentration of salt makes swimmers more
buoyant, causing a feeling of near-weightlessness.
Chunks of dried salt resembling white coral line
the shore.    

This lake’s unique combination of location, atmos-
pheric, thermal, chemical, and optical characteris-
tics is unduplicated by any other body of water on
Earth. Due to the fairly dry climate, high tempera-
tures, 330 sunny days a year, and the absence of
polluting factors, the air surrounding the area is
rich in oxygen.  

A large amount of water is absorbed by the dry air.
This evaporation leaves a thick mist above the
lake, creating a natural sunscreen for visitors.

Scientists are still puzzled over how exactly the
Dead Sea was formed. Since ancient times, the
medical healing properties of the Dead Sea have
been well-known.  

Aristotle, the Queen of Sheba, King Solomon, and
Cleopatra were all familiar with the lake’s beauty
and medical powers.  

Roman pharmacologists
used to recommend the
application of Dead Sea
bitumen to help heal 
gladiators’ wounds.

We now know that the heal-
ing benefits of the Dead Sea
waters are a result of the
high concentration of essen-
tial minerals. This area has
been an endless source of
true ionic trace minerals, the
oxygenated micronutrients
and associated compounds
the human body requires. 

Over many centuries, 
the min-
erals
in the
Dead

Sea have become concen-
trated in a balanced sus-
pension — in proportions
almost identical to
that found in
healthy blood plas-
ma and the lym-
phatic system.

EYI’s product
Triomin contains 
life-enhancing ionic
minerals from the
Holy Land Dead
Sea area: magne-
sium, potassium,
chlorine, calcium,
phosphorus, sodi-
um, selenium,
iodine, manganese,
zinc, copper, iron,
chromium, and
molybdenum.

Life-Giving Properties of Dead Sea Salts



But even though Calorad
has thousands of satisfied
users and numerous 
testimonials, you’ve got to give
your customers a tangible
incentive to tell as many of
their friends and neighbors as
possible about your product. 

And that’s just what EYI
management has done, recruiting
thousands of customers as
“salespeople” for Calorad and 
its other supplements — through
a network marketing arrange-
ment that allows them to earn
handsome sales commissions.

I realize some people have a
low opinion of “multi-level 
marketing,” as network 
marketing is sometimes called.
But they really shouldn’t,
because network marketing is
an incredibly powerful means of
leveraging customer satisfaction
to increase sales of products
through the consumer channel.

The Wall Street Journal 
estimates that between 50%
and 65% of goods and services
are sold through network 
marketing methods. More than
600 network marketing 

companies are 
estimated to be oper-
ating in the U.S. today.

Over 10 million 
people in the United
States are distributors
in one or more network
marketing organiza-
tions. Worldwide, the
network marketing
industry generates
annual sales in excess
of $80 billion.

The network 
marketing model has
proven particularly

effective with health care prod-
ucts, and investors in nutrition-
al supplement companies that
use a network marketing distri-
bution model have already
earned handsome gains.

Natures Sunshine Products,
a network marketing 
supplement company, went
from $2.72 at its IPO to $13.89
— a 411% gain. In March 2002,
Herbalife received a buyout
offer for $685 million — more
than double its stock price of
one year earlier. Another 
network marketer, Usana Health
Sciences, has posted a 279%
gain since going public in 1996.
Their nutritional supplement
sales revenues are approxi-
mately $45 million per quarter. 

One of the primary drivers
for salespeople in any field is
compensation: Salespeople want
to earn big commissions, and if
they don’t, they lose interest.

EYI’s Director of Channel
Marketing, Jay Paterson, has
over three decades of experi-
ence with Shaklee and other
successful, big-name network
marketers in the health field.
He has created a network 

marketing compensation plan
for EYI distributors that is
among the most generous in
the industry, with commissions
on sales ranging up to 50%. 

The cost of an EYI distribu-
torship is nominal, which is in
keeping with the network 
marketing model. Low barrier
to entry builds the distribution
network in network marketing
much more rapidly than in a
franchise model. 

EYI distributors can manage
their business using an online
system that Sargent developed
for a previous business in which
used the franchise model.

“The cost of a franchise in
that company was a $25,000
franchise fee and a $250,000 
initial investment in the 
location and inventory,” says
Sargeant. “EYI Industries, Inc.
offers essentially the same
sales and income potential to
distributors, the same business
opportunity, for a total start-up
cost of just $40.”

With the web-based 
distributor management 
system, EYI dealers can track
sales to their customers and
dealer network, and monitor
their sales and commissions —
enabling them to run their EYI
sales business with a minimum
investment of time and effort. 

Network marketing compa-
nies in particular are dependent
on efficient delivery and order
processing to ensure both deal-
er and consumer satisfaction.
EYI has created a distribution
“infrastructure”— data entry, IT,
software, customer service, tax,
shipping, manufacturing, web
site — at a cost of approximate-
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(continued from page 4)

(continued on page 8)



EYI Industries (Symbol:  EYI I .OB) • Cal l  1-888-381-4422 to Receive a Free Investor ’s Kit or Visit  the Website www.investeyi.com       Page 7

Decades ago, the side effects and adverse
reactions produced by some pharmaceuticals
prompted an amazing research project: Teams
of marine biologists embarked on a search to
identify animals possessing the world’s most
superior immune system. 

Years of research culminated in the discovery
of an amazing species of deep-water sharks
that produced “liver oil” with remarkable 
regeneration abilities for their health mainte-
nance system.

The marine biologists discovered that nature
had provided these prehistoric creatures of the
deep with a remarkable immunity to all forms of
disease. These creatures never develop cancer
or any of the common illnesses associated 
with humanity.  

The Centrophorus shark lives in a pitch-black,
hostile environment at ocean depths of
between 1,000 to 3,000 meters. Since sun-
light is unable to penetrate to this depth and
water pressure is unbelievably high, the supply
of food and oxygen is scarce.  

These sharks survive the heavy pressure of the
water because their liver, accounting for 
one third of their body weight, easily absorbs
oxygen and releases it into their bodies. Few if
any other creatures can survive these 
harsh conditions.

The marine biologists found that each of these
sharks carries up to a gallon or more of 
golden-hued liver oil, which contains potent
squalene and alkoxyglycerols. Further research
over the next 20 years found that these 
valuable constituents, when ingested orally,
activated and enhanced
the human body’s
health maintenance
system.

EYI researchers
have incorporat-
ed this health-
e n h a n c i n g ,
d e e p - w a t e r
shark oil into a
new nutritional
s u p p l e m e n t .
Called Essential
Marine, this for-
mula gives the
consumer an
optimum daily
dose of deep-
water shark oil,
d iacy lg lycero l
ethers, alkoxygly-
ercol, and squalene
in a base of gelatin, 
glycerin, and water — making the caplet easy 
to swallow and highly bio-available.

Can A Shark Help You Live Longer?



ly $8 million to provide 
its distributors with the 
support they required to run
successful EYI businesses. 

The EYI distribution 
facility is located near a cen-
tral hub in Louisville, Kentucky,
so that products get out the
door and reach the customer
faster. EYI can deliver products,
by ground to 85% of the U.S.
population in 3 days or less. 

More importantly, the EYI
distribution facility is running
at only 10% capacity, which
means EYI can grow sales to
$80 million without further 
capital investment in the 
distribution infrastructure.  

In fact, their shipping 
operation is so efficient, EYI is
beginning to offer fulfillment
and shipping services to out-

side clients, which means
the company’s shipping
operation may become a
profit center instead of an
expense.

Order processing 
error rate is less than 1%.

The computer system correctly
calculates the sales tax in
60,000 U.S. jurisdictions, 
minimizing tax liability.

Online Marketing
Breakthrough

The EYI web site helps 
generate sales leads which the
company turns over to their
distributors. Distributors in 
the EYI network see online
sales as a source of channel
development, rather than an
attempt to bypass them and
avoid paying commission.

EYI just signed an agree-
ment with streaming media
applications provider
EyeWonder, Inc. to promote its
line of nutritional supplements
online. Under this agreement,
EyeWonder will create a
sophisticated, video-driven,
lead generation system for 
the EYI Network Marketing
sales force. 

Unlike traditional player-
based solutions, EyeWonder
video seamlessly reaches
Internet-connected computers,
with no need for any media
player download, upgrade, 
or Flash plug-in. Video plays
instantly with no buffer or load
time when a viewer arrives at a
web page, and bandwidth
detection and multiple bit rate
encoding ensure the most 
optimized viewing experience
available online. 

But EYI’s online sales growth
may be eclipsed by the revenues
EYI generates from its …

… Latin American
Connection!

Within its core markets of
Canada and U.S., EYI operates
on a network marketing 
distribution model, because 
network marketing is proven to
work in North America (just look
at the tremendous success of
Herbalife, Shaklee, and Rexall).

But dietary supplements are
a “universal product” in that 
virtually everyone on the planet
wants better health. Along with
food, shelter, and security, good
health is a basic human need. 

Therefore, the real market
for Calorad and other EYI 
supplements is global. And
once the product is available
beyond North American 
borders, the sky’s the limit.

The first new market EYI is
pursuing is Latin America. CEO
Jay Sargeant says that EYI
management is about to sign
an agreement with The Supra
Group, the largest Latin
American health products 
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(continued on page 10)

(continued from page 6)

“ Early investors 
in EYI could be rewarded 
with significant gains in
the coming years.”
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The senior management team of EYI
Industries, Inc. has many years of business
experience in both private and public sector
companies. Their educational levels and skills
encompass the disciplines of manufacturing,
product development, marketing, sales, channel 
development and finance.

Jay Sargeant, President and CEO, graduated
from Boston State College with a Bachelors
Degree in English Literature and Psychology.
From 1982 to 1989, in his own company, 
he lead a team of 60 people that developed
extensive corporate training programs for major
US corporations. 

From 1989 to 1995, Jay was a business 
development and sales consultant creating
media, marketing and training programs. 
For one of those clients, Elcombe Systems, 
he launched a $20 million dollar distribution
channel with 15,000 distributors.

More recently, Jay was a Director and Director
of Operations for Essentially Yours Industries
Corp. In this role, he developed a distribution
channel of 500,000 Independent Business
Associates that generated $300 million dollars
in revenue.

In 2002, Jay orchestrated the corporate 
restructuring of Essentially Yours Industries, Inc.
He introduced a cost cutting program to reduce
expenses by 25% while laying the foundations
for new programs and initiatives aimed at 
creating significant growth. 

He also has overseen the strategy to create the
Public company, EYI Industries Inc. 

Dori O’Neill, COO, has been a Direct Sales
professional for over 30 years. In the 1990, 
he sold his marketing rights for an all-natural
insecticide to a Public company and became
Senior Vice President in charge of global 
operations. In this role, he opened offices in
Japan and established sales organizations in 
19 countries. These efforts led to a significant
increase in stock value. 

Dori has held other senior management 
positions with numerous private and public 
sector companies. From 1997 to June 2002,
Dori was a consultant with Essentially Yours
Industries Corp., where he lead the strategic
direction and implementation of all issues 
related to Investor Relations.

Rajesh Raniga, CFO, is a Certified General
Accountant. In his private practice, prior to 
joining EYI, he specialized in auditing publicly
listed companies as well as acquisitions and
mergers. He has also sat on the Board of
Directors and functioned as the Chief Financial
Officer of several of these firms.

Robert Brown, Vice President of Marketing,
holds a Bachelor of Industrial Design Degree
from The Center for Creative Studies in Detroit.
Prior to joining EYI, he held senior marketing
and communications positions with Mitel
Corporation and Newbridge Networks. Robert
also has had an extensive career in the ad
agency business, most recently as Managing
Partner of Palmer Jarvis Advertising.

Jay Paterson, Director of Channel
Marketing, owned and operated International
Magic Kitchens, a successful retail, wholesale
and direct sales business. During that time he
began a 22-year career in Network Marketing
with such companies as Shaklee Corporation
and Matol Botanical. He was also the President
of Pure Life. 

Janet Carpenter, General Manager of
Investor Relations has held a number of 
positions in the areas of product development,
compliance and corporate affairs. She has
maintained an active role in keeping the 
company compliant with various government
agencies such as the FDA (product labeling,
rules and regulations) and the SEC (rules and
regulations governing the public company).
Janet holds a Bachelor of Arts Degree from the
University of Victoria and is EYI’s key contact 
for shareholders, financial analysts and the
investment community.

A Prescription for Profits



marketer, to sell EYI’s dietary
supplements in 21 Spanish-
speaking countries. Supra 
controls not only most of the
radio and TV stations but also
many retail outlets.

Once the Latin American 
program is underway, sales to
this market alone could easily
surpass current sales volumes in
all of North America. Supra
Group financial analysts calculate
future sales in these countries at
$12.8 million U.S. for 2004 and
$37.2 million U.S. for 2005. 

EYI has the flexibility to
use whatever distribution
model works best in a 
particular nation or market.
Management intends to
pursue joint ventures with
partners in overseas 
markets whenever doing 
so gives them a competi-
tive advantage in operating
in that nation.

Diverse 
Product Pipeline

Protects 
Your Investment

What’s the most important
thing to look for when invest-
ing in a drug or nutraceutical
company? 

“The key … is to understand
a company’s pipeline of poten-
tial products,” says an article
in Kiplinger’s Personal Finance. 

When a pharmaceutical or
dietary supplement maker is
dependent on just one product,
its shareholders take a huge
risk: If the product doesn’t get
regulatory approval or gain
market share, the stock can

take a nosedive faster than a
penny dropped off the Empire
State Building.

With EYI, we get the best of
both worlds: the enormous
profit potential of Calorad and
the $32 billion weight loss 
market — combined with a
diverse line of other, already
successful dietary supplements
covering a broad range of 
consumer health needs. 

EYI Industries
markets more than
24 dietary and 
topical health
products with
combined sales 
of more than 

$8 million a year.

Many are
one-of-a-kind,
with little or no
competition in
their category.

You’ve heard
the expression,
“Don’t drink the
water,” as a
warning to
tourists 
visiting
Latin

American
nations. One of

EYI’s many other 
products, Agrisept-L
— a citrus seed
extract in a base of
vegetable glycerin —
can kill bacteria and
yeast in water. In one
test, just 15 drops
purified a 55-gallon
drum of water!

Triomin, for 
example, provides
ionic trace minerals
in a formulation
based on the unique,

high-concentration salt waters
found only in the Dead Sea lake
(see page 5). Without these
essential trace minerals, 
the body cannot properly
absorb vitamins.

Another
EYI
innovation,
Essential
Marine, is
made from
the liver 
oil of a
species 
of shark
whose 
natural
habitat 
is the 
deepest
ocean waters
(page 7). The shark has 
demonstrated one of nature’s
most powerful immune systems,
resistant to virtually every 
disease known in nature.

The company also makes a
wide variety of other health
care products, including: an 
all-natural alternative to 

prescription antibiotics … 
a breast enhancement
cream that can help
women increase cup size
without dangerous 

breast implants … 
a supplement that
corrects oxygen defi-
ciency in the blood
stream … and more.

A large number of
the products focus
on the booming
anti-aging market
consisting largely of
75.8 million graying
Baby Boomers born
between 1946 and
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(continued from page 8)
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NAME OF STOCK: EYI Industries, Inc.
SYMBOL: EYII
CURRENT PRICE: 0.16
12-MONTH SHARE PRICE TARGET: $0.60
RATING: Buy

To Learn More About EYI Industries, Inc.
▲ Call your broker today!

▲ Read my newsletter, Rising Star Stocks to 
follow my buy, hold, and sell recommendations.

▲ Go to my website: www.risingstarstocks.com 
to subscribe or receive email alerts.



1964 (another Baby Boomer turns 50 every 
8.5 seconds) — including: 

■  Calo Plus, designed to strengthen cartilage, 
ligaments, and joints.

■  Ultraform, an energy booster.

■  Parablast, an aid to digestion and 
detoxification.

■ An-Ox4, EYI’s antioxidant supplement.

What has More Growth Potential
than a “Penny Stock?”

Right now, EYI Industries, Inc. is truly a
“penny stock” — selling as of this writing
for around 16 cents a share.

It’s also a microcap stock, with a market
capitalization of roughly $24 million.

There are several reasons why that’s
great news for early investors….

First, as with any stock selling for under
$5, you can pick up a sizeable position for
a rather modest investment. 

Second, a small run-up on the stock price
will produce double,triple, quadruple-digit

gains for EYI investors. Even if the stock
goes to just a dollar a scenario that is
not hard to imagine given Calorad’s
spectacular results in clinical testing —
we’ll see almost a 400% return on our
money. And third, small-cap companies
with modestly priced shares have a lot

of room for growth.

“Penny stocks have consistently
out-distanced large cap stocks,”
reports an article in Barron’s (9/8/97).
From 1925 to 1992, microcap and
small cap stocksoutperformed blue
chips by more than 18 to 1.” 

A large-cap company, by com-
parison, has already experienced
the bulk of its growth.

It’s unlikely, for instance, that
Microsoft is going to double any time
soon, or that IBM shareholders will 
see a 100% gain this decade — though,
of course, anything can happen.

(over, please)

(continued from page 10)
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The Opportunity
Is NOW!

With EYI Industries, Inc., we have:

■ A clinically proven, non-prescription weight loss
supplement with annual sales in the multiple millions
of dollars — giving the company the ability to derive
substantial profits from the $32 billion (and growing)
weight loss marketplace.

■ An opportunity to capitalize on one of the nation’s
most prominent consumer trends: the increasing obesity

of the American population (with approximately one out of two Americans now overweight).

■ A flexible distribution system, now running at only 10% of capacity, enabling rapid growth 
and expansion into current and new markets worldwide.

■ A full line of additional dietary supplements addressing a wide range of other important 
health and cosmetic needs — everything from breast enhancement and skin care, to
menopause and cardiovascular health — with the potential to dramatically increase the 
customer lifetime value of EYI’s supplement
buyers through proactive cross-selling.

The company has 45 full-time
employees and more than half a
million independent distributors.

With shares trading at approximately 16 cents, we
see limited downside to the stock. The company’s 
success in its core market with its North American
direct sales network, coupled with several imminent
milestones, could see your investment balloon by
500% in the near term.

Call 1-888-381-4422 or log onto www.investeyi.com
and IMMEDIATELY RECEIVE an 

EYI Industries, Inc. (EYII.OB) investor relations brochure.

NAME OF STOCK: EYI Industries, Inc.
SYMBOL: EYII
12-MONTH SHARE PRICE TARGET: $0.60
RATING: Buy



trading over $19 today
for a return of 344%.

■ His trio of generic drug
companies —  aaiPharma,
Bentley Pharmaceuticals,
and Impax — has 
produced average returns
of 85% over the past 
18 months as rising pre-
scription drug costs have
created a growing
demand for generic
drugs.

■ Lexar Media (NASDAQ:
LEXR) provided our
subscribers with sub-
stantial gains of 444% in
less than one year as
shares climbed on rising
memory card prices for
digital cameras.

■  At a time when many dot
coms were losing money
hand over fist, pay per
click advertising compa-
ny FindWhat (NASDAQ:
FWHT) was raking in the
profits.  Ian Wyatt’s early
investment in this 
company at $4.65 deliv-
ered returns of 311% to
subscribers in less than
one year.  

In his just-launched 
newsletter, Rising Star Stocks,
Ian takes profit potential to 
the next level by uncovering
tomorrow’s growth stocks,
today.  

After years of serving as
Editor-in-Chief of Growth
Report, Ian began to see 
striking similarities between
those stocks that soared 
several hundred percent, 
versus those that posted only
moderate gains.

In search for even greater
profits, he began examining his
top performing stocks in the
Growth Report newsletter.  
He quickly discovered that had
he invested in these very same
companies, only 6 or 12
months earlier, the profits
would have been even 
more massive.

You see, by taking on only
slightly more risk, the potential
for even more massive profits
was created.  The result of Ian’s
research into discovering
tomorrow’s top performing
growth stocks at an earlier
stage is his just-released
newsletter, Rising Star Stocks.

Small Cap, 
Big Gains

The beauty of small 
companies is that their shares
can deliver outstanding gains,
not only in the near term, but
especially over the course of
several years.  

Small companies are 
more agile than their larger
counterparts, and are thus
positioned for faster growth.
Another benefit of small and
micro cap stocks is that only a
handful of individual investors
own shares, and there is 
limited institutional investor 
ownership.  Additionally, 
nearly all lack coverage by 
Wall Street analysts.

“Why is this a good thing,”
you might ask?

Because at Rising Star
Stocks, it is our goal to get
individual investors, like 
yourself, on board the next
great growth stocks before the

rest of Wall Street catches on.  

By the time a company is
profitable, has substantial
sales, and is generating cash
like there is no tomorrow,
investors tend to catch wind 
of it very quickly.   When Wall
Street analysts begin following
the stock with a positive 
recommendation, mutual and
hedge fund managers begin
buying up every share they 
can get their hands on…

And the stock price SOARS!

It is a simple case of supply
and demand.  Many small 
companies simply don’t have
that many shares that are held
in the public float.  So when
everyone and their sister tries
to buy the stock, including
some heavy hitting small cap
managers, the share price can
soar 50 — 100% in only a few
short trading sessions.  

Ian’s goal has always been to
bring these unknown, yet well
performing companies to the
attention of his readers before
the buying panic sends shares
to the moon.  

One great example of this 
is one of our top-performing
portfolio stocks, Bankrate
(NASDAQ: RATE).  

When Ian first uncovered
Bankrate in July 2002, he had a
few concerns.  Shares were
trading around $1, and the
stock had been de-listed from
the Nasdaq to the OTC BB.  
No investors, save a select few,
were buying shares in this 
turnaround dot.com.  

After a careful review of 
the company, Ian saw not a
struggling Internet company,

(over, please)

(continued from page 2)

EYI Industries (Symbol:  EYI I .OB) • Cal l  1-888-381-4422 to Receive a Free Investor ’s Kit or Visit  the Website www.investeyi.com     Page 13



but rather a small, agile, niche
media company that was 
profitable and growing its 
revenue at a healthy clip …
and advised subscribers 
to purchase shares when 
the stock was at $1.05 on 
July 25, 2002.  

Just days later, the company
reported stellar financial

results for the second quarter,
and shares soared some 50% in
a few short days.  

While many investors
longed to take the quick profits
and head on to greener 
pastures, Ian told them to sit
tight — believing that shares of
Bankrate were still grossly
undervalued, especially in light

of the strong financial results.  

Those subscribers who paid
attention and continue to 
hold shares of Bankrate today,
just as we do in our model
portfolio, have achieved a
return of 960% in two years.  

The profits from this 
Buy and Hold strategy have 
certainly surpassed those that
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Unlock the Hidden Logic of Picking
Fast-Growth Small Cap Stocks

What are Ian Wyatt’s secrets for picking small cap stocks that rapidly return profits of 100% to
1,000%? There are 6 key criteria Ian uses to find our rising star stocks:

1. Proven management team. Ian looks for companies with management teams that have 
experience with publicly traded companies or have effectively sold a previous company in a
merger or acquisition.    

2. Significant market potential. When digging through thousands of small companies, one of the
first things Ian analyzes is the market in which the company is operating to gain a better 
understanding of the long term upside that exists.

3. Owns a niche. There is usually little competition in many niche markets, as larger companies
view them as not being large enough to make a real difference.  As a result, competition is lax, 
providing a smaller company with the opportunity to dominate product sales and pricing 
controls, which can result in huge profit margins down the road.  

4. Innovation. Small companies are more agile than the big dogs. They are more willing to take
risks necessary to turn an industry on its head.  And in doing so, they can often command a
decent market share by making improvements over the industry dinosaurs.  

5. Exceptional sales growth. Sales are a true measure of a company’s ability to execute 
(by selling products or services) and of the market’s acceptance or desire to purchase a 
company’s products or services.  As a result, a small company that is experiencing fierce sales
growth is very attractive due to its clear ability to execute.  

6. Attractive valuation. Typically Ian finds companies with a PEG ratio of no greater than 1 to be
the most attractive. For companies that have yet to achieve profitability, we look at price to sales
ratios to understand valuation.  

Ian takes other approaches when evaluating companies that are still in their infancy, since P/E, PEG,
and P/S ratios mean little. For instance, if a company has significant assets, such as natural resources,
Ian examines the company’s market capitalization in comparison with those hard assets. 

Another alternative is to look at the company in comparison with its peers who have been acquired by
other companies.  Often, a larger company will value a smaller company even greater than the stock
market, which can provide us with some metrics for a possible buyout in the longer term.



could have been made buy
trading the stock.  By going
against the popular trend
against Internet stocks, Ian was
able to deliver far superior
returns for his subscribers.

And Bankrate is just 
one of many examples of 
Ian Wyatt’s ability to buy the
right companies, and the 
right price and hold their

shares for the long-term.  

Three years ago, he told
readers to buy small cap oil
and natural gas company 
Peyto Energy at $2.88 when the
market for natural gas just
began to heat up.

Today, the energy crisis 
continues. Ian is still 
recommending Peyto, and

shares have soared to $31.75,
giving shareholders a 
whopping 1,089% gain.

Outperformed the
S&P 500 2 to 1

Ian Wyatt’s total return for
2003 was a 52.3% gain — nearly

(over, please)
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Up to 1,002.4% Gain on a Single Trade!
Our Rising Star Stocks Editor, Ian Wyatt, has demonstrated an uncanny knack for finding small,
undervalued companies on the cusp of significant price breakthroughs.

If you had followed Ian’s trading advice in our flagship publication, Growth Report, you’d be 
up 148% on Impax Labs … 357% on J2 Communications … 344% on Sonic Solutions … 
63% on iMergent … and 1,089% on Peyto.

Just listen to what our subscribers are saying …

“The quality of your newsletter is outstanding. You seem to be finding the diamonds in
the market. Keep up the good work. I look forward to reading your reports and 
recommending you to others.”                                                                       —J.S.

“First time in three years I read an email newsletter that I enjoyed. Your text and 
charts were crisp and clear, easy to read and follow. Your content message was 
short and sweet and right to the point. And I read over 100 emails a day. Keep up the
nice work.”                                                                                               —M.B.

“This is the first report that shows any kind of consistency from one recommendation to
the next, regardless of the sector. I have been a dedicated online investor for the last
three years (not a day trader). I have made money on each stock recommendation, based
on my entry prices. You and your team deserve two thumbs up; your research and 
common sense are very refreshing.”                                                              —B.D.

“I am a loyal and devoted Ian Wyatt fan who, over the time we’ve been together, 
have grown to greatly appreciate, admire and respect you...and your unique and 
enormous talent. I am enjoying and benefiting greatly from my subscription. Keep up the
good work.”                                                                                              —M.C.

“We started with $5,600 and it has now grown to $8,600 in just 6 months. 
My daughter is thrilled. She has seen EDET, ITIG, and IMGG double in that time. Ian,
you da man!”                                                                                            —M.S.

“I have made money on each stock recommendation. You and your team deserve two
thumbs up. Your research and common sense approach are very refreshing.”        —B.C.

Join the thousands of satisfied subscribers who have profited from Ian Wyatt’s diligent research on small
and micro cap stocks when you join Rising Star Stocks for a risk-free trial membership.



double the S&P 500. And 2003
wasn’t his only winning year. 

In the dog days for the 
markets following the crash of
2000, Ian consistently delivered
outstanding profits: in 2001, 
his total return was 26%, 
followed by another 40% in
2002. During those same years,
the S&P 500 lost -11.9% and 
-22.1% respectively.

Now, in his new monthly
advisory, Rising Star Stocks,
Ian’s readers are poised for
even bigger gains … because
Rising Star Stocks focuses 
on owning tomorrow’s growth
stocks, today.

By getting in on undervalued
growth stocks in the early
stages — often before they
begin experiencing significant
earnings growth or revenues — 

— you and I can add 
another 100% to 200% or more
to our total return from each
position, doubling our growth
stock profits!

For instance, Ian helped 
subscribers bank a handsome
344% gain on Sonic Solutions.
But had we bought a year 
earlier, we would have raked 
in another 152% in gains.

Or take j2 Global. We more
than quadrupled our money,
earning a hefty 357% gain on
the stock. But had we bought 
a year earlier, our return on 
the trade would have been a
staggering 1,906%.

In Rising Star Stocks, 
Ian Wyatt’s singular goal is 
to discover tomorrow’s 
high-growth stocks today. 
We believe this will result in 
significantly increased upside
… with only slightly higher risk. 

By investing in companies
that are selling revolutionary
products, innovative solutions,
or rolling out a superior 
service, Ian’s readers can 
realize major gains. 

Often, the only individuals
who can profit from these
opportunities are early angel
investors in private equity, 
or venture capitalists in
start-up companies. 

Now, by subscribing to
Rising Star Stocks, you can
gain access to these early-stage
investments … unknown 
companies that often close
their doors to all those except
the very well connected.

Try It Risk-Free 
for 30 Days

I am confident that you 
can benefit from a membership
to Ian Wyatt’s just launched
investment newsletter, 
Rising Star Stocks.

I am so confident of this that

I am prepared to provide 
you with an absolutely 
risk-free trial subscription.  
Try Rising Star Stocks
risk-free for 30-days.  If you are
not satisfied at the end of your
trial period simply call or write
to us and we will provide you
with a 100% refund, no 
questions asked.  

When you join Rising Star
Stocks, you will receive all 
of the benefits of a regular 
subscription.  

Rising Star Stocks helps
you find undervalued growth
stocks early — before Wall
Street has gotten wind of them.

We own only microcap and
small cap stocks, because the
growth and profit potential 
is so much higher than with
large caps.

(It’s much easier for a 
company with $50 million in
sales to grow 100% than for a
company with $1 billion in
sales to double to $2 billion.)

According to the Yearbook of
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Your No-Risk Trial Subscription
to Rising Star Stocks Includes:

■  Monthly eight-page newsletter mailed to your home or office.
Also available online for immediate viewing the instant it is 
published to our Subscribers-Only Web site.

■ E-Mail Alerts containing buy or sell recommendations between
monthly issues and breaking news about our portfolio 
companies.

■  Model portfolio that tracks our returns on all open and closed
positions, allowing you to track our performance.

■ Special Subscriber-Only Reports — plus an online archive 
of all previously published issues, alerts, and reports.



Stocks, Bonds, Bills, and
Inflation, from 1925 to 1992
small and microcap stocks
have historically outperformed
blue-chip stocks by a factor of
more than 19 to 1.

To examine the next issue of
Rising Star Stocks risk-free,
just complete and mail the
Certificate on page 19 today.

If you are not 100% satisfied,
simply let us know within 
30 days. We will refund your
money in full — no questions
asked.  If after the first 30 days
you decide Rising Star Stocks
is not for you, just give us a
call and we will provide you
with a pro-rated refund for 
the unused portion of your
subscription.  

When you subscribe, you
will also receive several 
Special Reports, absolutely free,

as a bonus for subscribing to
our publication. 

Even if you cancel, the
Special Reports are yours to
keep, in addition to all issues 
of the newsletter.

So don’t delay. Complete
and mail the Certificate and
become a Charter Subscriber
today. Or call toll-free 
800-368-7291. You’ll be glad
you did.

Sincerely,

Peter Roehrig 
Associate Publisher 
Rising Star Stocks

P.S. Act now and get 
valuable bonus reports

absolutely FREE when you 
subscribe for two-years:

1. CD-Rom Format 
Investing Seminar
A $39 value — yours FREE!

2.  My Top 3 Rising Star 
Picks Today
A $29 value — yours FREE!

3.  The Profit Secrets Behind
Rising Star Stocks! 
A $29 value — yours FREE!

4. Finding Big Profits 
from Emerging 
Internet Winners
A $19 value — yours FREE!

See page 18 for details.

P.P.S. I’ll be following 
EYI in Rising Star Stocks and
will alert you when it’s time 
to take partial profits.
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Disclaimer:  Rising Star Stocks is an independent paid circulation newsletter. The report and the opinions of those
quoted herein are for informational and advertising purposes only. Rising Star Stocks  has received no monetary
compensation with respect to the writing of this special report. Rising Star Stocks expects to generate new subscriber
revenue, the amount of which is unknown at this time, to its newsletter through the distribution of this special report.
Compensation associated with distribution to possible new subscribers including printing and postage in the amount of
$353,752.42 were paid by Nikolas Capital Corp. as an effort to build investor awareness to EYI Industries, Inc. 
This publication does not provide an analysis of a company’s financial position and is not an offer to buy or sell securities.
EYI Industries, Inc. financial position and all information should be verified with the company.  Information about publicly
listed companies and other investor resources can be found at the Securities & Exchange Commission website
www.sec.gov.  Investing is securities is speculative and carries risk.  It is recommended any investment in any security
should be made only after consulting with your investment advisor and only after reviewing the prospectus or financial
statements of the company.  Rising Star Stocks presents information in this report believed to be reliable, but its
accuracy cannot be guaranteed.  Past performance does not guarantee future results.  The information contained herein
contains forward-looking statements and information within the meaning of Section 27A of the Securities Act of 1993
and Section 21E of the Securities Exchange Act of 1934, including statements regarding expected continual growth of
the featured company.  In accordance with safe harbor provisions of the Private Securities Litigation Reform Act of 1995,
statements contained herein that look forward in time, which include other than historical information, involve risks and
uncertainties that may effect actual results of operations.  Factors that could cause actual results to differ include the
size and growth of the market for the company’s products, the company’s ability to fund its capital requirements in the
near term and in the long term; pricing pressures, etc.  Any statement that express or involve discussions with respect
to predictions, expectations, beliefs, plans, projections, objectives, goals, assumptions or future events or performance
may be forward looking statements.  Forward looking statements are based on expectations, estimates, and projections
at the time the statements are made that involve a number of risks and uncertainties which could cause actual results
or events to differ materially from those presently anticipated.  Forward looking statements may be identified through the
use of words such as expects, will, anticipates, estimates, believes, or by statements indicating certain actions may,
should or might occur. 
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BONUS #1: How to Consistently Profit
from Small and Micro Cap Stocks
A $39 value — yours FREE!

On this CD-Rom Format Investing Seminar, 
Ian gives you a comprehensive tutorial on 
trading small and microcap shares. 

You’ll discover:

■  Why small caps consistently 
outperform large cap stocks.

■  The 5 key characteristics of a 
company that is truly “undiscovered”
by Wall Street.

■  How to find companies with 
discounted valuation.

■  Minimum revenue and earnings growth
required to make a small cap attractive.

■  8 key indicators that you should consider
when adding a small cap to your portfolio.

■  5 short-term catalysts that can drive
share price higher.

■  How to calculate “enterprise value.”
■  How to determine whether a company

is overpriced based on P/E.

BONUS #2: My Top 3 Rising Stock
Picks Today
A $29 value — yours FREE!

This Special Report gives you Ian’s complete
research recommendations on 3 “rising star
stocks” he believes are poised to earn 
triple-digit profits for early-stage investors
who get in now. Including:

■  EYI Industries, an undervalued 
up-and-comer in the booming 
alternative health market. 
We anticipate short-term gains of 
100% to 300% on this investment.

■  A junior natural resources company, 
selling for a dollar a share, that already
has $12 million in the bank plus a 
diversified portfolio of mines containing

an estimated one million ounces of gold
and 20 million pounds of uranium. 

■  A software company that sells an
Internet monitoring solution that stops
corporate employees from surfing the
Web for personal pleasure on company
time — a problem that costs U.S. 
companies $85 billion a year in 
lost productivity. 

BONUS #3: The Profit Secrets Behind
Rising Star Stocks
A $29 value — yours FREE!

In this User Manual to Rising Star Stocks
you’ll learn the guiding principles of our 
publication, including how our research teams
discovers our next “rising star.”  You will 
also learn the mission behind our latest 
publication, how to reap the full benefits of
your membership, and the methodology
behind uncovering tomorrow’s top performing
growth stocks, today.

BONUS #4: Finding Big Profits from
Emerging Internet Winners
A $19 value — yours FREE!

This Special Report gives you a look into
successful investing in Internet companies,
after the burst of the dot com bubble. Ian has
successfully produced numerous top-perform-
ing stock picks in the Internet arena, and in
this Special Report he shares his general
thoughts on the sector, outlook for the future,
and tips on what to look for, and what to avoid.

More importantly, Ian shares with you 
some small cap Internet ideas that could add
substantial profits to your portfolio in the 
coming years as investors discover these
unknown dot coms.

For your 4 FREE GIFTS, 
complete and mail the Request Form

on page 19 opposite.

4 FREE GIFTS for You!
Free with Your 1 or 2-Year Subscription!
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NO-RISK 
REQUEST FORM

Please activate my no-risk subscription to 
Rising Star Stocks according to the terms indicated below. 

BEST DEAL! $159.95 for two years (24 monthly issues plus 
E-Mail Alert service). You save $19 and get 4 FREE bonus gifts:

■ How to Consistently Profit with Small and Micro Cap Stocks. ($39 Value)
■ My Top Three Rising Star Picks Today. ($29 Value)
■ The Profit Secrets Behind Rising Star Stocks. ($29 Value)
■ Finding Big Profits from Emerging Internet Winners. ($19 Value)

GREAT DEAL! $97.95 for one year (12 monthly issues plus 
E-Mail Alert service). You get 2 FREE bonus gifts:

■ The Profit Secrets Behind Rising Star Stocks. ($29 Value)
■ Finding Big Profits from Emerging Internet Winners. ($19 Value)

PAYMENT OPTIONS:
❏ My check is enclosed payable to to “Rising Star Stocks” 
Charge my: ❏ VISA  ❏ Mastercard  ❏ American Express   ❏ Discover  

Card Number

Exp.:  Month _____ Year _____                               Order Code: EYIM0904

Name __________________________________________________________

Address ________________________________________________________

City _________________________ State ______  Zip__________—_______

Phone Number__________________________________________________
(for use only in case we have a question about your order)

Emailed (required for E-mail Alerts) ____________________________________

Web Site Password (required for logging into our web site) ________________

YES!

100% Money-Back Guarantee
If you are not totally satisfied, simply let us know within 30 days. 
You will receive a prompt and full refund of your entire subscription fee.
After 30 days, you may cancel at any time and receive a refund for the
unused portion of your subscription.
Either way, all issues and bonuses are yours to keep free, with no 
further cost or commitment of any kind.

4 EASY WAYS 
TO SUBSCRIBE

1 BY MAIL:

Rising Star Stocks
611 Pennsylvania Ave. SE #417

Washington, DC 20003

2 BY PHONE CALL: 

800-368-7291
3 FAX THIS FORM TO: 

202-318-0362

4 LOG ONLINE 24/7: 

www.risingstarstocks.com

❏

❏



611 Pennsylvania Ave. SE #417
Washington D.C. 20003

Imagine a product that actually helps overweight people
burn fat while they sleep — and has been clinically proven
to achieve slow but steady weight loss averaging 
10 pounds every 3 months!

The stock we are buying today — which we believe has the
potential to return profits of up to 200% or even higher —
markets this collagen-based dietary supplement some 
are calling “the healthiest weight loss system ever!”

But that’s only the tip of the breakthrough 
nutraceuticals “iceberg” filling their product pipeline …

Grab Your Share Of The 
$32 Billion Weight Loss Market!


